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Russia's membership in the wto
Accession to the WTO makes "doing business in Russia" more predictable.

– Good afternoon, ladies and gentlemen.
First of all I would like to thank the Norwegian-Russian Chamber of Commerce for the
possibility to talk in this meeting.
The Ministry of Economic Development of
Russia is heavily engaged in working with
Russian business community trying to explain the results of our 18 years accession
negotiations, the new environment that
both our government and our business
community have to adjust to and the consequences of Russia’s accession to WTO for
different industries of Russian economy.
I believe it would be fair to start with explanatory work not only for Russian companies, but also the business community of
our key trading partners.
Our accession package number is more
than 1000 pages, which is by itself, a record
in the WTO history, and probably easier to
measure in kilograms ....Well, as you imagine there is a lot to be explained.

August is the time

I start with explanation with the timeframe
that we have. For the moment, our commitments are not in force. In order to become a
full-fledged member we have to ratify our
commitments and agreements within a
fixed time period of 220 days — starting
after the decision of 16 December was taken.
That brings us to the end of July 2012, by
which the Russian parliament has to take
decision whether Russia becomes a member. 30 days after this Russia will become a

full-fledged member of the WTO. Respectively, as of August 2012 Russian business
will start to enjoy undiscriminating and fair
trade and investment regime in the market
of our key trade partners, and respectively
as of August foreign business will start to
enjoy those market access concessions, that
their respective governments managed to
negotiate with us through all these years.
Coming to the results of these unprecedented lengthy negotiations, I would
roughly like to divide them into three major
blocks.
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During the NRCC Networking Meeting in
the Russian Embassy we had a pleasure of
listening to the presentation of Mrs. Ekaterina Mayorova, Deputy Head of the Department for Trade Negotiations of the MInistry of Economic Development of Russia
who was a part of the Russian team negotiating the conditions of Russia's WTO accession. Following the multiple requests of the
NRCC members, please find below the text
of the speech of Mrs. Mayorova.

Market access for goods — down to
pre-crisis level

First, let us look at the results of our market
access negotiations on goods, reflecting the
level of import tariff protection. I will not go
into details which you will be able to find
on the website of the WTO or on the website of our ministry (www.economy.gov.ru).
I will just try to outline general figures
which are of course initial bound rates, so
called trade-weighted average, which will
be implemented right after our accession.
Generally these figures more or less correspond to those which are applied for the
moment in the Customs Union and in Russia.
The total figure as of August 2012 will be
11,8%, against 10,5% currently applied. It
does not mean that we will raise all our currently applied tariffs to the allowed level,
but it will be a starting point for realization
of our commitments.

However, as they say, the devil is in the details, and the details are actually not so positive for some of our domestic sectors and
industries. This happened mainly because
we became hostages of the duration of
these negotiations.
The majority of our negotiations were concluded in 2005 and 2006, before the economic crisis. During these two crisis, and
those of you who trade with Russia know
about that, the Russian government took a

Mrs. Ekaterina Mayorova, Deputy Head of the Department for Trade Negotiations of the MInistry of Economic Development of Russia

range of anti-crisis measures for most sensitive sectors. At that time, we had a right to
do so because we did not have any commitments. These measures were important during the crisis, but during the time when we
recover, they are maybe no longer so important. However, people are used to the
high level of protection. And of course, introducing the pre-crisis level of tariffs for
some industries will be a painful exercise.
As an immediate consequence for trading
goods, our very general conclusion is that
those tariff increases that have been done
during 2008-2010, will be drawn back to
pre-crisis levels, and starting from this level
we will continue liberalization according to
expected schedules. The process will be different depending on the product.
This liberalization will continue for maximum seven years, it is the most lengthy
transitional period in our commitments for
market access for goods, after these 7 years
we will go down with our trade weighted
tariff from 11,8% to 7,1 %, again it is just a
general figure. If we split it into industrial
and agricultural goods, the picture will be a
bit different. The agricultural sector, protec-

tion will be relatively stronger then in industrial, respectfully we will come down from
15,2% to 11,3% in the end of transition period, and from 11,2 % to 6,4% in the industrial sector. As for the consequences of this
liberalization, it will certainly affect the major tariff item of Norway — seafood.

Services providers to enjoy stability
and predictability

The second block of commitments that the
Russian government has negotiated is commitments on services. Noted the presentations of the previous speaker, I took note of
spheres of interest for Norwegian services
providers.

My conclusion is that the majority of service
sectors of interest for Norwegian companies, Norwegian money are actually going
to, they will be subject to Russian commitments.
Again, to give a general figure of what we
agreed upon, out of 155 services sectors we
agreed on commitments in 116 sectors. It
means foreign service suppliers and investors will have stable predictable long term
rules of the game. No limitations, clear con-
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russia's wto membership
ditions for investments and operation in the
Russian market. This stability is the key element that WTO brings in particular to this
part of the Russian economy and in the
more general terms for stability and predictability of the business environment in
Russia will be the key consequence of WTO
accession, both for foreign players and domestic companies.

Telecom

To be more detailed in terms of different
service areas where you might have interest, I would note several key areas like tele
com, which was subject to long and tough
negotiations also with the Norwegian delegation. On telecom, we have very good
results on both sides of the border which
also the business community of the two
countries likes very much.
The first thing which is good for investors,
we negotiated market access conditions
without quantitative limitations, it will be
possible to acquire and own 100 % equity
shares in all segments including those
which for many years have been monopolized, but now are offered on competitive
basis. Russia as many other WTO members
agreed on additional commitments that
guarantee competitive and clear rules that
would prevent dominant players from abusing their position on the market, ensuring
equal access to infrastructure, ensuring independence and impartial behavior of the
telecom regulator. All this is a part of our
Telecom deal.
Our domestic operators would benefit from
this part of commitments, as well as foreign
investors.

Banking and insurance

The other sector, sector of financial services,
banking and insurance, especially insurance
and maritime insurance, was another subject of not-easy negotiations with the Norwegian government. And the result is varying, depending on the segment. In banking
we are ready to guarantee free investment
and 100 % subsidiary, but we reserve the
right to restrict the access of direct branches.
It means, that if you want to compete on
the Russian market, you have either to establish a subsidiary bank or buy an existing
credit institution.

In insurance, our commitments provide for
certain liberalization. Traditionally this sector of our economy was mostly protected
from foreign competition, with a number of
restrictions, restriction on operation of direct branches, several quotas, equity caps
depending on type of insurance activity like
life insurance and others. With WTO accession these rules will be subject to substantial changes, and the access for foreign investors into this sector will be liberalized.
Contrary to banking, we even agreed to
open during the transition period, direct
branches of insurance companies, though
under certain conditions and subject to licensing.

Maritime transportation

Another area of interest for Norway is obviously maritime transportation. I will not say
that WTO accession will bring fundamentally new conditions for this area, because
already now international maritime transportation is quite liberal in Russia, with a lot
of foreign companies actively working on
the market. What the WTO membership will
do, is to guarantee that these liberal conditions will remain unchanged in a long perspective, and will be supported by some
additional commitments which become
more or less standard in the WTO, like non
discriminating measures, free access to port
facilities, possibility to take part in the market of auxiliary transportation supplied in
ports and similar. All these infrastructural
elements are very helpful making the main
commitment operational, and the total picture for this sector is very positive.
Service market access commitments are
supported by commitments on so called
domestic regulation and forgive me for using this terminology not for common people, but is WTO terminology. I will try to explain that additional commitments are to
ensure the business people that the regulatory system will be easy, transparent, predictable, there will be a reasonable time
wise and cost wise reasonable licensing
procedures reasonable fees, no hidden barriers.
You know very well that de jure have no
limitations, but through regulatory processes and administrator procedures one can
make the access to the market virtually impossible. That’s why we agreed on these

commitments. In this particular area, the
disciplines that we agreed upon, go beyond
the WTO.
These changes will have a systemic influence. We negotiated it in the context of
trade and services, but since in our regulatory system we do not differentiate between say establishment or licensing of
service and not service companies, the cumulative positive effect will be for the
whole economy, not only for services.

Clear rules of the game

It brings me logically to the third block of
our commitments, which is the most important part, and are systemic commitments
ensuring that our regulatory system is in full
compliance with the WTO rules. It is not
only about trade, it goes much deeper into
regulation of the economic life. And the fact
that we joined the club and we signed under all agreements in different areas, means
that as of August 2012 the basic rules of the
game in the foreign trade in Russia will be
the same as in other member countries, like
Belgium, Norway etc.
This result is most valuable for foreign investors and traders and Russian business
because without these systemic changes,
market access concessions that foreign governments negotiated with us, would not
work separately. For the Russian business
community it ensures the achievement of
those goals set by the Russian government.
Without having a regulatory system that
complies to the best standards in the world,
we would never be able to speak seriously
about modernization of economy and diversification of our trade.
This element will be in place once we are
members of the WTO.
The reforms that we have to exercise in order to bring our regulatory system in compliance with WTO, affects very broad range
of areas like currency regulation, sanitary
and veterinary regulations which many of
you know based on your experience, and
many others.
The WTO membership brings — also in
these areas — predictability and guarantees that regulation will be in compliance
with international standards.

The same reforms we have to undertake in
for instance customs administration, introducing, as you may call it, “trade friendly”
procedures, simplification of routines,
which ensures that there is no discrimination.

Increased transparency

Another area and a very important element,
where we probably did a bit more that other WTO members, is transparency.
Transparency commitments which we have
agreed upon, will make sure that the business participants of the market will be able
to participate more actively in decision
making processes. Not only will we inform
the business community about which
measures will be taken, but we will also the
invite business community to discuss draft
regulations and proposals and give them a
right to influence the outcome.
Another thing I would like to stress here, is
that through the Russia’s accession to the
WTO, in fact we will have WTO rules and
standards applied not only in Russia, but
also in the countries which are members of
the Customs Union — Belarus and Kazakhstan, even though they are not yet members of the WTO. Common trade policies
apply, and both Belarus and Kazakhstan will
have to implement the WTO rules, because
of the special treaty that we have negotiated and signed with them.
The treaty on functioning of the Customs
Union in the international trading system
states that if one of the Customs Union
member countries becomes a member of
the WTO, the other two will automatically
apply respective WTO commitments. These
18 years negotiations brought not only Russia, but de facto also two other countries
into this situation.
The WTO membership opens the door for
the future development. You may be well
aware of the negotiations between the Customs Union and EFTA, Norway as one of
EFTA members, about a free trade area,
which would have been impossible without
Russia’s membership in the WTO, because it
is based on the WTO membership.
Thank you for your attention.

NHO Course "Doing Business in Russia"
For many Norwegians, Russia is unfamiliar terrain and NHO`s course is designed to develop the potential for Norwegian participation in the Russian market.
The course is a joint effort between both Russian and Norwegian entities. It provides a comprehensive introduction to the organization and
business culture in Russia.
Presentations, given by representatives of Russian businesses, authorities, and academics, provide a broad overview of the business possibilities
and challenges found in Russia today. Important topics, such as the organization of Russian industry, the financial crises, infrastructure, legislation,
and international cooperation, are included on the agenda.
The program’s last days are reserved for individual meetings between participants and the representatives within their sector.
The course will be held two weeks from 21 of October and the fastest growing Russian cities, Kazan and Samara are chosen to host the event. The group will consist of ten Norwegian, ten
German and five French businessmen. Prior to the course an introductory seminar will be held at the NHO premises in Oslo.
All costs (accommodation, travel, activities) relevant to participation in the course will be covered. For more information about the course and information on how to apply, please contact
Behram Zakariyya at behram.zakariyya@nho.no, tel: + 47 908 69 031.

NORWEGIAN-RUSSIAN COMMISSION
Results of the XV session of the Norwegian-Russian Intergovernmental Commission
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and Russia as tourist destinations and therefore boosting the tourist exchange between
the countries. We do hope that this in turn
will have a positive impact on the economic
interaction and cooperation between Norway and Russia. We believe that the exchange of information is crucial in this field.
I would like to add that the Commission’s
Working group on tourism held their last
meeting in Sochi and that the Norwegian
delegation was very much impressed by the
preparation works for the Olympic Games
in 2018!
Can you tell us more about continuing work
on improving custom cooperation as well as
easing of visa procedures?

Vibeke Greni, Deputy Director General, Ministry of Trade and Industry of
Norway

Has this meeting of the Commission resulted
in any new agreements and achievements?
— After the 15th session of the Intergovernmental Commission two documents were
signed in addition to the session protocol,
namely an additional (implementation) protocol to the intergovernmental agreement
between the Norway and Russia on readmission of June 8, 2007, and a Joint Action Program for the period 2012-2014 between Innovation Norway and the Federal
Agency for Tourism on cooperation in the
sphere of tourism.
The parties also agreed to institutionalize
the Working group on cooperation in trade
in fisheries and aquaculture under the commission and to establish a Working group
which will look into measures to be taken to
reduce emissions from the industry on the
Russian side in the border area.
What shall we expect from the signed agreement between Innovation Norway and Russian Federal Agency on Tourism?
— We hope that the Joint Action Program
for the period 2012-2014 between Innovation Norway and the Federal Agency for
Tourism on cooperation in the sphere of
tourism first of all will contribute to the distribution of more knowledge about Norway

— The Minister of Trade and Industry of
Norway heads the Norwegian delegation to
the sessions in the Intergovernmental Commission and the Ministry is secretariat for
the Norwegian part of the Commission.
However, this Ministry does not deal directly with questions concerning cooperation
between the customs authorities or the easing of visa procedures. What I can say, however, is that measures concerning these areas of cooperation are part of the working
plan to create favorable legal, trade, economic and other conditions for strengthening the Norwegian-Russian cross border
cooperation which is being followed up by
the Commission’s Working group on regional and cross border cooperation. In addition
we are aware that the Ministry of Foreign
Affairs constantly works to improve the visa
procedures and we also know that a meeting between the customs authorities is
planned for the first quarter of 2012.
The protocol mentions cooperation between
Vnechekonombank and GIEK. What kind of
information have these institutions provided
for the commission meeting?
— GIEK has informed us that they are interested in a closer cooperation with the Russian bank and is ready to start negotiations
for a cooperation agreement with Vneshekonombank and EXIAR (Russian Agency for
Export Credit and Investment Insurance). As
far as we know, Vneshekonombank will consider participation in joint investments and
export projects.

FACTS ABOUT NORWEGIAN-RUSSIAN INTERGOVERNMENTAL COMMISSION

Full name: Russian-Norwegian Intergovernmental Commission on
Economic, Industrial and Scientific-Technical Cooperation
Norwegian name: Den blandede norsk-russiske kommisjon for
økonomisk, industrielt og teknisk-vitenskapelig samarbeid
The Commission is chaired by the Minister of Trade and Industry
Trond Giske on the Norwegian side and First Vice Prime Minister
Viktor Zubkov on the Russian side.

(Vneshekonombank has been granted
membership in the NRCC as of end of February 2012 - NRCC).
Cooperation within research and technology
is important for our countries. When will the
agreement on cooperation within this field be
ready and what will signing of such an agreement mean for us?
— The negotiations for an agreement on
scientific and technological cooperation are
still in process. The Norwegian side will in
the near future be ready to forward its draft
to the Russian side. We do hope that the
agreement will be ready for signing sometimes in the autumn of 2012. Scientific and
technological cooperation between Norway
and Russia is good and has worked well for
a long time already. Scientists, teachers and
students work together successfully and
does not depend on an agreement. The
agreement is, however, important as a
framework and a tool for the authorities to
assist the cooperation’s participants whenever required.
The protocol announces establishing of a new
position — Technology and Research Councellor in the Norwegian Embassy in Moscow.
What will be his/her functions, and which
spheres will the new Councellor address most?
Have the Russian side commented on that,
suggesting a similar position to be established
in Oslo?
— A new position of a Counselor for cooperation in the fields of education, research
and technology is planned to be established at the Norwegian Embassy in Mos-

cow in 2012. His/her main tasks will be to
promote cooperation in the mentioned areas, follow up the implementation of intergovernmental agreements in the field (on
Education and, when signed, on Scientific
and Technical Cooperation), contribute to
strengthen cooperation between Norwegian and Russian institutions, facilitate
meetings and visits etc. A vacancy notice
will be issued before the summer.
During the session in Moscow we were informed that the Russian side will establish a
new position in their Embassy in Oslo as
well — Attaché for cooperation in the fields
of education, research and technology. We
hope that these new positions will create
further prerequisites for strengthened cooperation in this field.
What can you say about the status of the
project aimed at construction of a new border
station in Storskog-Borisoglebsk? Have any
milestones been reached?
— The process of building new facilities on
the Norwegian side of the Norwegian-Russian border is currently running. As for the
suggestion to establish an ad-hoc-group for
looking into the possibilities for a joint approach to the improvement of the facilities
on both sides of the Norwegian-Russian
border, a first meeting in this group was
held in Moscow on the day before the Commission’s 15th session. The meeting was
headed by the Ministry of Justice and Public
Security from the Norwegian side and Rosgranitsa from the Russian side. During the
meeting the sides exchanged information
on the status of the border facilities and
agreed to arrange a second meeting at the
border, in Kirkenes, on April 16-17. An invitation has been sent to the Russian side.
Anything else that has not been mentioned,
but should be mentioned as important from
this protocol

PHOTO: JAKOB SKÅTUN / www.norvegia.ru

— I would like to mention that during this
session, the sides agreed to start negotiations between aviation authorities of Norway and Russia for a new agreement on air
transport between the countries in 2012.
The old agreement was signed between the
government of Norway and the government of the Soviet Union back in 1956!
As a concluding remark I would like to compliment the Russian side for organizing a
constructive, concrete and good meeting in
Moscow. We look forward to continue working with the Russian side in accordance
with the protocol from this year’s session.
Commission meeting in Moscow March 2, 2012
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AKVA Group chosen for a perspective Russian aquaculture project
One of Russia's leading consumer food companies specializing in the production and distribution of seafood products, Russian Sea Group, choses
Norwegian equipment for a new aquaculture project in Murmansk region.
In February 2012 NRCC Member Company Akva group ASA
and OJSC «Russian Sea Group» announced the signing of a
contract for the complete AKVA Cage Farm to be installed
under operations of Russian Sea-Aquaculture LLC in the Murmansk region. The farm will have an annual production capacity up to 5,000 tons of salmon. The contract total value stands
at 25.4 MNOK and is to be delivered in Q1 and Q2 2012.

for meeting and exhibition. The week after that I went to St.
Petersburg, for new meetings…. So, yes, the interest is there,
smiles Harald Jelsa. — In addition we are working every day
to be in contact with potential customers, arranging meetings, be present in exhibitions, having speeches and participate in seminars and similar.

— Russia is a very promising region for expansion of the
salmon industry and a focus area for AKVA going forward. We
are proud to work with a leading player such as Russian SeaAquaculture LLC in the development of the industry in Russia
and the contract is a milestone for AKVA group ASA, states
Trond Williksen, CEO of AKVA group ASA, in the company's
press-release.

Talking about AKVA Group's involvement in Murmansk
projects, Jelsa underlines that their aim is that their deliveries
will be an advantage to the Russian aquaculture industry,
reducing their cost per kilo produced fish, and secure the
biomass for company's customers, which is vital since the
biomass is the capital of the company.

— Our first contact was done during the spring of 2010,
when Russian Russian Sea managers visited AKVA group's
head office in Bryne, Norway, says Harald Jelsa, Export Director at AKVA Group. So, all in all, we have been working closely with the company for over 1,5 year before signing contracts.

Largest delivery to Russia so far

In addition, AKVA Group has been working hard to establish
relations and sales in the regions of Russia which the company finds interesting at the moment.
— I see the North West, Central and Southern Districts as
the most interesting for us as of today. Russian Far East will
come, says Jelsa. He confirms that AKVA Group has alredy
made several deliveries to Russian customers, but that the
newly signed contract is the largest delivery to Russia so far.
— Yes, that is correct. A delivery like this gives us the possibility to prove that AKVA group is able to deliver in time and
according to agreement. And yes, it is a considerable amount,
even if we during a normal year will have several contracts
involving more money.

— Without any success for our Russian friends, AKVA group
will not be successful in Russia, our track record have to be
very positive. We are using specialists in project management,
logistics, mooring systems for the cages, in nets, feeding
technology, training in the use of our AKVA control production
software etc. This could be like 10 to 15 persons involved, at
site, and in addition personnel in main office.
Murmansk is not the only region in Russia where aquaculture has received an impact during the last year. St. Petersburg
and Leningrad Region are also keen on developing their fish
farming projects. And Norwegian suppliers are ready to participate with their knowledge and equipment. Interested
parties are welcome to take contact so that AKVA Group can
match them with the right offer, developing solutions according to customers’ needs, says Jelsa.
— AKVA group have delivered technology to fresh water
aquaculture for many years, in many different countries, and
many different species globally. All deliveries from us are
adapted to the need of the customer, and nothing else, says
Jelsa.— AKVA group are at the same time designing and
delivering RAS (recirculation) systems for hatchery, nursery
and on growing plants on land in many different areas and
for various species, so we have many solutions.

More time-consuming

Working in Russia is different, but it is important to continue working, gain experience and things will become easier,
according to Jelsa.

PHOTO: AKVA group

The Russian company announced their plans on launching
the first farm in Q2 2012. They confirm that they see strong
advantages in working with an established player in the field,
and are sure that this contract represents an important step
towards the development of the aquaculture industry in
Russia, states the press-release. But before the contract was
signed, AKVA Group and Russian Sea Group have been working closely together.

Involvement in Russia

INCREASED INTEREST: Harald Jelsa, Export Director at AKVA Group ASA, notices increased interest from the Russian aquaculture producers towards Norwegian technology and equipment.

"We are developing solutions
according to our customers' needs."
Harald Jelsa, AKVA Group
— Contracts between Russian companies and AKVA group
are more time-consuming, compared to all other countries.
That is a fact! says Jelsa. —As we are getting more experienced
with this part of the game, it’s getting easier, as we now know
what is expected and what is ahead of us. However, it is important to follow the situation day by day — but that we do in
all markets.

— I suppose that Russian Sea have been considering other
suppliers of equipment, yes… But they did chose us. AKVA
group was established in 1980, we are today over 700 employees in many different countries, with a turn over close to NOK
900 Mill in 2011. Our clients are giving us challenges, and to
be able to fulfill complicated contracts there is a need that we
as a supplier have the needed personnel available, during
contract work, implementation and training phases, says
Jelsa.

Growing potential

Representatives of Russian Sea have visited AKVA Group's
facilities many times. In Rogaland county where AKVA group
have the head office, there are a lot of companies involved in
the sector of industrial aquaculture, like research station for
both Skretting and EWOS feed manufacturer, technology
companies, production farms with the latest implemented
cost reducing technology, and big processing plants/slaughter facilities.

—In the beginning of March we had several visits from
Karelia to our company. A week after we were in Murmansk,

ILLUSTRATION: AKVA Group

All that attracts interest of potential buyers, and the potential is growing. Jelsa notices a considerable increase of interest
from Russian aquaculture companies towards Norwegian
products and technologies. He says it is natural and happening due to increased interest within Russia to produce more
of their own fish, for its domestic market.

FULL SPECTRE: AKVA group can supply complete solutions for fish-farming at sea/freshwater and on land as recirculation (RAS) system. The illustration shows an example of equipment
which will be used in the Murmansk project, established in Barents Sea.

Photo: Helge Hansen

Successfully developing
gas value chains requires
a particular habit.

Doing the impossible.

“It can’t be done.” To us, no other words sound more like a challenge. Working to
develop reliable sources of natural gas, we’ve crossed many frontiers. In 1985, we
began transferring gas through a subsurface pipeline from the Statfjord field across
the Norwegian Trench for processing at Kårstø, Norway – a seemingly impossible
task. We’ve constructed the world’s longest subsea gas pipeline, Langeled, carrying
Ormen Lange gas 1,200 km to the north east of the UK. And not to forget the first
offshore development in the arctic Barents Sea – the Snøhvit field – developed
without surface installations. Wherever it can’t be done, we’re getting the job done.
Go a little deeper at www.statoil.com

MEMBER news
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Taking Russian business to Finnmark
Press-release from SIVA
SIVA International Management AS has
started with the second stage of “Business
Safari” program that has a goal to attract Russian investments to Northern Norway.
Following up the last year's event, which
took place in September 2011 in Kirkenes and
Båtsfjord, “Business Safari-2012” will be organized in the form of 3-day business trip from
Murmansk to Finnmark. This time, a group of
Russian businessmen is to visit Vardø and
Vadsø municipalities.

Giving new impulses

B2B meetings and visits to local companies
are the main part of the program. Also, visitors will be shown around industrial and
infrastructure objects that have potential for
investment and development.
This is a good opportunity for both sides to
establish contacts, identify potential partners
and develop international business. Moreover, workforce, business ideas and investments, including those coming from abroad,
are always welcome to small northern municipalities that need new growth impulses.

SME Focus

The project is focusing on practical cooperation between SMEs and is based on the
concrete demand from the Norwegian side.
Taken into account local business traditions
in Vardø and Vadsø, it means that this year
SIVA IM will involve those Russian businesses
that are interested in cooperation within tourism, culture-based industries, and tradition-

Presentation of the "Business Safari 2011"

ally, fishing sector. The next trip is planned for
the end of May 2012, and is being arranged
in cooperation with Vardø Næringsforening
and Varanger Næringssenter.
SIVA IM considers continuing with the

project later this autumn, where we invite
also entrepreneurs from Finland and Sweden
to take part.

Alma Karabeg, deputy director, at Alma.karabeg@sivaim.no, tel. +47 48181033 or Ekaterina Nikitina, project coordinator, at Ekaterina@barentsnova.com, tel. +7 9113242208.

For more information and participation
terms, please contact SIVA IM representatives:

AECOM selected to support preparation of the Jotun Design-Build Statement of Work
Press-release from Jotun

The St. Petersburg office of the international engineering firm AECOM, won
a competitive tender to develop the
statement of work needed by the Jotun
Project Team to build Jotun’s first production factory in Russia. The factory
will be built on a 9 hectare land plot in
the Fedorovsky Industrial Park, in the
Tosno district of Leningrad Region.

The new factory in Russia will produce
both solvent based protective coatings,
and powder coatings, with a total investment cost of approximately USD 50Million. The factory is expected to commence commercial production in the
first half of 2014.

ILLUSTRATION: JOTUN

In preparation of a Design-Build tendering package, AECOM will work with
Jotun’s Central Engineering Department
to develop a detailed specification, site
layout drawings, and Process Instrumentation Design. AECOM will conduct 3
visits to Sandefjord, where they will
meet with Jotun engineers from various disciplines, to collect all pertinent
specification data.

NEW FACTORY: Jotun's new factory in Leningrad Region will start commercial production in 2014.

MEMBER news
Logistics and business centre Technopark-NOR
Press-release from Techopark-Nor
SIVA (the Industrial Development Corporation of Norway) and Innovation Norway
Investment Funds working in the fields of
innovation, industry and real estate around
the world open new horizons for your business in the North-West Russia!
This year, SIVA celebrates an anniversary of
its 20 year-long presence in the Murmansk
region. The company has so far assisted over
50 Norwegian companies to get established
in Russia.
Aiming to enhance foreign investment
activity, SIVA and Innovation Norway Fund
established a Logistics and Business centre
“Technopark-NOR” in 2008. The facilities offer
production and storage space for rent.

There are still vacant premises for potential
tenants: warehouses of 1000 sq.m. and 3000
sq.m. floor space. International companies
eyeing business development in the Murmansk region are strongly encouraged to
take advantage of the facilities.
Technopark-NOR is ready to solve all
organizational issues during your start-up
routines in Russia. The company offers its
assistance in preliminary market research,
registration of legal entities, recruitment etc.
We invite you to embrace rich business
opportunities of the Murmansk region. Enjoy
benefits of cooperation with TechnoparkNOR!

ILLUSTRATION: TECHNOPARK-NOR

Technopark-NOR is currently entering a
contractual relationship with a Norwegian
producer of packaging within the fishing
industry. As the tenant is planning to launch
production activities this summer, Techno
park-Nor is upgrading one of the warehouses to meet the specific production standards.

FOR STARTING UP AND WORKING IN RUSSIA: Facilities are in Murmansk, 3rd km of Murmashi-airport road. The distance to the airport of Murmansk is 1 km; to the city centre and sea port by road or by railway is 25 km.

Online excursion around premises for rent: http://technoparknor.no/3d.html
Contact persons:
Inga Visnevska – project coordinator, tel. +7 921 605-07-88, +47 959 654 26, 8(8152)68-65-84, inga.visnevska@sivatech.no.
Geir Reiersen – director, tel. +7 921 077-18-86, geir.reiersen@sivatech.no.
Tatyana Shuvalova – “on-the-spot” manager, tel. +7 921 285-16-22, tatyana@barentsnova.com.
TECHNOPARK-NOR AS is a member of FIBA (Foreign Investors Business Association) and Murmanshelf (association of oil-and-gas industry
suppliers).

The Presidential Program in Norway
NHO is working to increase the companies awareness towards the enormous possibilities
and expertise that exists in today`s Russia. The Presidential program is a great offer for Norwegian and Russian businessmen to enhance their knowledge about business, organization,
and management in both countries. It facilitates establishing new contacts, networking
opportunities, and even personal friendships. As we speak there are 20 highly qualified
Russian managers waiting to be placed in Norwegian companies.
The candidates represent spheres as oil and gas, energy, tourism, transport, media,
telecommunications, finance and marketing. Your company can be part of this great opportunity and take highly qualified Russian expert inn as an intern for the period of two and a
half weeks starting from 17th September. All the costs related to the intern's expenses will
be covered by the program.

For more information please contact Behram Zakariyya, behram.zakariyya@nho.no,
tel: + 47 908 69 031.

PHOTO: NHO

Over one hundred companies in Norway have been part of this program and year after
year continue to receive an intern. Naturally, it also awakes the interest of the press. Last year
newspapers like Fædrelandsvennen and Grimstad Adressetidende published articles on the
subject matter and we are sure there will be a few articles this year as well.

BETTER KNOWLEDGE OF NORWAY: Participants of the Presidential Program 2011 are returning home with new and useful knowledge of Norwegian
business and society. On the photo: Valery Pavlyuk, Anton Popov, Andrey Saburov, Roman Avershin, Mikhail Nebogatikov, Vladimir Baranov, Natalia
Mamonova, Andrey Korolev, Tatiana Ermakova, Julia Bessonova, Elena Nezhelskaya and Maria Vainer.
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Changes in casualty insurance in Russia
Obligatory changes in casualty insurance will affect production facilities, hydraulic structures and fuel filling stations. New sanctions are
introduced from April 1, 2012.
By Alexander Sokolov, Account Executive Corporate, ZAO IF Insurance St. Petersburg
The following obligatory changes in casualty insurance for all industrial objects are resulting
from Federal Law No. 225-FZ, of 07.27.2010, on the “Compulsory liability insurance for owners
of hazardous production facilities for damage caused by an accident at a hazardous production facility. Compulsory insurance item is the property interests of the owner of a hazardous
production facility related to its liability for any damage caused to any affected person.
The scope of objects in Russia which should be concerned is quite wide: 300,000 hazardous
production facilities; 38,500 hydraulic structures; 35,000 fuel filling stations.
The major role of federal law no. 225-fz is quite positive and socially orientated providing
life and health insurance coverage for people who can be in the accident zone, economic
stimulation of modernization and improvement of the ecological state in large cities.
The insurance sums for each dangerous object are defined individually, depending on
appointment of object, quantity of working employees, danger degree. The limits of liability
were significantly increased:
— 2 million rubles in the event of death;
— no more than 25,000 rubles in the event of funeral;
— no more than 2 million rubles in the event of personal injury;

Article of Code of Administrative Offences

— no more than 200,000 rubles in the event of relocation;
— no more than 360,000 rubles in the event of natural person's property damage;
— no more than 500,000 rubles in the event of legal entity's property damage.
Insured event is the insurant's liability for damage caused to affected people within the
term of the compulsory insurance agreement, which entails the insurant’s liability to make
an insurance payment to the affected persons. However, please be aware that the Federal
law does not cover relationships resulting from damage outside the territory of the Russian
Federation, atomic power use or causing damage to the environment.
To fulfill this initiative a special organization (Insurance pool) was established — the National
Union of Liability Insurers (NULI). Insurance Company, member of NULI, insures the hazardous
production facility. The Russian Federal Service for Ecological, Technical and Atomic Supervision (RosTekhNadzor) controls and compares the data presented by the Insurance Company
and by the Insurant.
To become the participant of the Insurance pool, it’s necessary to bring monetary contributions to its fund. To make the obligations of the companies more solid the following sanctions
were introduced in the Code of Administrative Offences of the Russian Federation starting to
be in force from April 1, 2012:

Previous statements

Current statements (from April 1, 2012)

4.5 Period of limitation for violation of safety regulations 2 months

1 year

9.1 Violation of safety regulations (penalty)

Officials – RUB 3,000-4,000,
Legal entities – RUB 30,000-40,000.

Officials – RUB 30,000-40,000,
Legal entities – RUB 300,000-400,000.

9.1. par.3 Gross violation of safety regulations

Officials – RUB 40,000-50,000 + possible disqualificaOfficials – 3,000-4,000 roubles,
Legal entities – 30,000-40,000 roubles or suspend oper- tion for up to 2 years,
ation for a period of 90 days.
Legal entities – RUB 400,000-700,000.

9.19 Failure to comply with the requirements of the liabil- None
ity insurance of hazardous production facilities

Officials – RUB 15,000-20,000. Legal entities – RUB
300,000-500,000.

19.5 par. 11. Failure to comply with regulations in due time None
(works related to the subsurface use, safety regulations,
and hydraulic structures safety)

Officials – RUB 30,000-50,000 or disqualification for 1-3
years,
Legal entities – RUB 400,000-700,000.

Seminar Doing Business in Russia - April 26, 2012
Seminar "Doing Business in Russia: From Theory to Practice" takes place on April 26, 2012 in Fornebu.
On April 26, 2012 the NRCC in cooperation with SIVA and Innovation Norway are organising a seminar "Gjøre forretninger i Russland: fra teori til praksis" in the facilities of Telenor, Fornebu.
The seminar is in Norwegian.

Seminar: GJØRE FORRETNINGER I RUSSLAND: FRA TEORI TIL PRAKSIS - April 26, 2012
Norsk-Russisk Handelskammer i samarbeid med Innovasjon Norge og SIVA inviterer til et heldagsseminar ”Gjøre forretninger i Russland: fra teori
til praksis”, 26. april 2012, på Fornebu.

Blant temaene som vil bli belyst på seminaret er forretningskultur, Russlands ”annerledeshet”, selskapsformer, valg av etableringsstrategi, relasjonsbygging og myndighetskontakt, samt flere gode praktiske tips og råd fra bedrifter som driver business i Russland.
Innleggerne: Jarle Forbord, Peter Normann Waage, Katerina Smetanina, Thomas G. Michelet, Geir Reiersen, Kristin Høiby, Erik Welle-Watne, Randi
Lise Rønningstad, Kjell Krüger, Tor Olav Andersen, Philip Wegh.
Sted:

Telenor, Fornebu

Dato/tid:

26. April 2012, fra 0830 til 1615

Pris:

550 NOK for medlemmer i NRHK (NOK 950 for ikke-medlemmer)

Påmelding:

senest 20. april 2012. Send e-post til registrations@nrcc.no, husk å oppgi navn, stilling, bedriftsnavn, faktureringsadresse og
kontaktinformasjon (mobil/e-post)

LES PROGRAM / MELD DEG PÅ
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Building up competence on Russia
Now it has been said: Norway needs a more profound knowledge of Russia. Many "grey areas" are to be filled in when it comes to “soft”, but
important issues such as Russian economy, politics and society. With a new solid tool, in the form of the NORRUSS research program, this
knowledge might — at last — be produced.

Now, with the support of the Ministry of
Foreign Affairs of Norway, the Research Council of Norway is making available new and
substantial resources for research in several
areas. The overall goal of the program is to
stimulate the most solid and most systematic Russia-related research in Norway so far.

Follow the Finns — alter the attitude

The NORRUSS program board is chaired by
Dr. Nils Morten Udgaard, former foreign
affairs editor in Aftenposten. During the presentation of the program, Udgaard asked the
audience to keep three aspects in mind.
— Firstly, Russia will always be there, this is
how the Finns are reasoning, and we should
learn from them. Regardless of how Russia
will develop politically — it will be just there,
right at our border. Secondly, the NorwegianRussian relations have over many hundred
years been characterized by cooperation, not
conflicts. That’s why it is disappointing to see

how many discussions about Russia in
Norway and elsewhere are still being influenced by cold war attitudes. Thirdly, in the
foreseeable future, Russia will remain different, because the country has not gone
through the same historical processes as
Norway and the rest of Western Europe. It is
important to remember the country’s background, history and culture, when judging
today's ongoing processes in Russia, he said.

Useful knowledge, available knowledge

Udgaard underlined that the goal of the
program is to support systematic research on
mainstream issues in Russia, more than on
specific local problems.

— It is important that the projects put
problems in a larger and more diversified
context, on a larger scale, within the relevant
cultural and historical parameters. It is also
important that research subjects should be
ambitious enough to be of interest also for
the general public, he added.
When answering questions from the audience, the coordinator of the NORRUSS program Birgit Jacobsen underlined the importance of cooperation.
— There are very strong professional circles
and communities in Norway which may be
involved in the projects. And there is a lot of
knowledge on Russia spread around in
Norway which we may and should link
together, she said.

New members of NRCC
The following new member applications
were approved by the NRCC Board lately.

1. VNESHEKONOMBANK (VEB), State Corporation
"The Bank for Development and Foreign Economic
Affairs", Moscow, Russia.
VEB’s main functions are to finance long-term
investment projects in the non-raw materials economic sectors, provide support for small and medium-sized enterprises, assist in raising foreign investments and support Russian exporters.
2. Gambit Hill+Knowlton Strategies, Oslo. Company is the largest PR and communication agency
in Norway.
3. Margarita Volik, Oslo, personal membership.
4. Natalia Millidahl, Oslo, personal membership.

Among the areas where Norway needs to
build up more profound, research-based
knowledge, Udgaard pointed to the development of the legal system of Russia, to the
emergence of a Russian economic system and
changes in the Russian political system over
time. He also mentioned that Russia’s coming
membership in the WTO is one of the changes that should be given special attention.
— It is a desire of the Norwegian government, and the Foreign Ministry in particular,
to develop new knowledge on Russia, in
order to understand our neighbour better.
However, one should nok think that research
in itself can deliver "a better foreign policy"
— though it can make sure that the insights
and understandings on which the decisionmakers base their policies, has a proven and
solid foundation, he said.

PHOTO: Research Council of Norway/Kristen Ulstein

The NORRUSS program boosting new
financial resources for Russia related research
was launched on March 5 in Oslo, in the
facilities of the Research Council of Norway.
When opening the event, Jesper W. Simonsen,
Director, Division Society and Health,
Research Council of Norway, said that despite
of what many may think, financing of the
Russia-related research in Norway has been
limited — until now. Some aspects, such as
research on Russian society, culture and business, have not even been included among the
priority research areas before.

Chairman of NORRUSS program, Nils Morten Udgaard

— Likewise, doing research on Russia is not
the same as doing business out there, and no
research will bring the ultimate recipe for success in business. However, Russia-related
research — especially within the new areas
— may and must become an important tool
for business, providing necessary knowledge
and background information about this economically important market, said Udgaard to
News and Views.

In short:

NORRUSS is launching a call for relevant
projects within the following areas:
— Development in Russia: politics, economy and society. Three-year research projects

with maximum scope of seven million NOK
per project. Total funds: 25 mln NOK
— High North Dimension. Three-year
research projects with maximum scope of
seven million NOK per project. Total funds: 25
mln NOK
— Institution-based research: Asia’s role in
the High North. Three year projects. Total
funds: 15 mln NOK
— Eligible applicants: Norwegian research
institutions
— Deadline: 18 April 2012
— Les mer om NORRUSS program (RCNs
website).

LEGAL UPDATE

Recent changes in Russian legislation affecting foreign investment in Russia
By Anna Arkhipova, partner and Kirill Naletov, lawyer, Sokolov, Maslov & Partners
A.O.
Russian legislation changes at a speedy
scale. Changes are introduced to all kinds of
legal acts (laws, decrees etc.) in all areas of
business. We have chosen a shortlist of
changes that may impact Norwegian companies involved in Russian business.

Reform of the Civil Code

A reform of the Russian Civil Code is on its
way. After significant disputes, a presumably
final version of Chapter I, governing general
issues of civil law (e.g. persons, objects, contracts etc.), has been approved and is planned
to be introduced to the Duma in the near
future. Although the bill may be further
amended while it is considered by the Duma,
it is obvious that it will have a huge impact on
all aspects of Russian civil law and business
activity.

Investments in strategic sectors

The Law “On Foreign Investments into
Commercial Entities of Strategic Importance”
(the “Law”), which contains restrictions on
foreign participation in a number of types of
Russian companies acknowledged as having
strategic importance, has been amended and
saw some of the restrictions lifted. Some
types of deals with “strategic” companies have
ceased to require approval/notification of
anti-monopoly authorities.
These include: (a) deals between foreign
entities which are “under control” of Russia or
Russian citizens and Russian tax residents
(except for persons with double citizenship);
(b) deals with international financial organizations established under international treaties
to which Russia is a party, or being themselves parties to such international treaties ;
(c) deals between two or more foreign parties
whereby shares in Russian strategic entities
are sold or otherwise disposed of, provided
that the overall share of foreign participation
does not increase.

The amendments to the Law have also
changed the criteria of control of a foreign
investor over a Russian strategic company
having an exploration and production license
with respect to the large subsoil parcels – the
so-called “subsoil parcels of federal importance”. Under the new provisions: a) the possibility of the foreign investor (or the group
of the persons incl. the foreign investor) to
dispose (incl. but not limited to selling, leasing etc.) at least 25% shares of the strategic
company (earlier – 10%); b) the right of the
foreign investor to appoint at least 25% of the
Executive body in the strategic company (earlier – 10%); c) the unconditional possibility of
the foreign investor to elect at least 25% of
the Board of Directors (earlier – 10%), will be
considered as a “control” in such strategic
companies.
It means that large Russian oil and gas and
mining companies may get a foreign investor
with a more significant shares portfolio than
earlier without ex-ante approval of a Government Commission.

New form of legal entity - Business
Partnership
Since 01 July 2012 a new form of commercial legal entities will be introduced. This form,
named “business partnership”, has been
adopted specifically for innovation (venture)
investments. The parties to the business partnership agreement may freely define the
rights and duties of the members and nonmembers but parties to the partnership
agreement; administrative procedures within
the partnership; distribution of profits and
costs. Special rules for establishment of business partnerships with foreign participation
may be provided by additional legislation.
Since 01 January 2012 a new form of simple
partnership was established by the Law “On
Investment Partnerships”. An investment
partnership may be established with a purpose to sell and purchase shares that are not
circulating on the stock exchange, including
shares in business partnerships. Participation

CHANGES UNDERWAY: Russian civil law and business activities will undergo considerable changes when the Russian Duma approves the
final version of Chapter 1 of the Russian Civil Code later this year.

of foreign companies in investment partnerships is governed by Russian law and international treaties.

Changes in registration of vessels

Further to amendments introduced to the
Merchant Shipping Code, the Russian International Register of Shipping (RIRS) will register not only vessels used for international
carriage of cargo, passengers, luggage and
for towage. Vessels used for: 1) carriage and
towage in cabotage (aged not more than 15
years); 2) exploration and development of

mineral and other non-living resources of
subsoil and sea bed, hydro-technical and
underwater works and their support, are also
eligible for registration at RIRS. Besides, vessels built on Russian shipyards after 2010 and
used for various types of sea-going activities
(including fishing vessels) may also be registered in RIRS. Vessels aged more than 15
years, if they are registered under foreign
flags, are not eligible. The registration in RIRS
gives shipowners a number of advantages in
terms of taxation and insurance, if compared
to Russian State Register of Shipping.

MEMBER news
Mannheimer Swartling: 22 successful years in Russia
Press-release from Mannheimer Swartling

PHOTO: MANNHEIMER SWARTLING

22 years ago, on 13 March, Carl Swartling Advokatbyrå received accreditation in
the Soviet Union and opened an office in Moscow. Carl Swartling is a predecessor
of Mannheimer Swartling. In same 1990 it merged with Mannheimer & Zetterlöf
and the firm with its present name was created.
According to our records, at the moment Mannheimer Swartling is the oldest
international law firm in Russia. At the time of accreditation of Carl Swartling in the
USSR only two foreign law firms were present on the Soviet market. As far as we are
aware, none of them exists today.
Today Mannheimer Swartling is one of the leading business law firms in Northern
Europe with more than 400 lawyers in our offices in Stockholm, Göteborg, Malmö, Helsingborg, Berlin, Frankfurt, Moscow, St. Petersburg, New York, Brussels, Shanghai and Hong Kong.
Mannheimer Swartling has in total around 30 lawyers in its full-service offices in Moscow and St. Petersburg. Our Russian practice performs a broad range of advisory and transactional work
in such fields as M&A, corporate/commercial, real estate & construction, banking & finance and litigation & arbitration, as well as competition law, labour & migration, intellectual property
& information technology, tax and customs law.
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MEMBER news
10 components of our success – Pepeliaev Group celebrates its 10th anniversary
Press-release from Pepeliaev Group

porate lawyers who had been in practice
since the 1990s joined forces in a single office.
The firm’s initial clients were ZAO HewlettPackard AO, OAO GAZPROM, Mars, DanoneBolshevik, ALROSA, and Kronospan. Over 10
years, the firm has grown and developed
along with its clients and the Russian economy, with the main practice areas being reinforced by the hiring of leading professionals
in their own branches of the law.

PHOTO: PEPELIAEV GROUP

The firm has broadened its range of services, at the same time maintaining the balance between the quality of its services and
a reasonable pricing policy. This allows us to
guarantee integrated support for the most
complex Russian and international projects.
Sergey Pepeliaev, Managing Partner, Pepeliaev Group

This year Pepeliaev Group celebrates its
10th anniversary. Over this time, the firm has
cemented its position as one of the top law
firms in Russia, offering its clients an international level of quality and service, high-level
expertise in all areas of its work and an impeccable reputation. “We are always at the heart
of things, and are conscious of our responsibility for each innovative solution we propose
to our clients for non-standard matters,”
asserts Sergey Pepeliaev, the managing partner of Pepeliaev Group. “Our priorities remain,
as they always have been, to offer a tailored
approach and integrated legal support, profound expertise, high-quality services,
responsibility and effectiveness.”
Pepeliaev Group’s history began in 2002,
when more than 20 professional tax and cor-

10 components of success:
1. Resources: Pepeliaev Group today has
more than 160 lawyers, including 15 partners,
spread across 15 practice areas and two offices – in Moscow and St Petersburg.
2. Clients: The firm has more than 1,500
major Russian and international clients.
3. Projects: Over the past decade, we have
handled more than 5,000 major matters for
clients, with a total value of more than USD
28 billion.
4. Experience: When representing clients
in court, Pepeliaev Group lawyers have
achieved favourable outcomes in more than
96% of cases.
5. International links: Thanks to our exten-

sive international links and membership in
the associations TerraLex and Taxand, Pepeliaev Group has 200 international partners in
100 countries of the world.
6. Reputation: Over the years, the firm has
won more than 30 international awards and
prizes in the legal business. It is recognised
as a leading law firm by the international
legal directories (Chambers, The Legal 500,
PLC Which Lawyer, IFLR, World Tax et al.), and
it has awards from The Best Russian Law Firm,
RA Expert, International Legal Alliance Summit & Awards 2011, The Real Estate Market
Records 2011, and The World Finance Awards
2010 among others.
7. Expertise: Our expertise is confirmed by
the ongoing academic work and research
done by our lawyers. 26 of our employees are
Doctors of Laws or hold PhDs in Law.
8. Contribution to legislative changes:
Over the past 10 years, Pepeliaev Group professionals have been involved as experts in
preparing more than 50 drafts of key laws and
regulations of various government departments and authorities (including the Tax
Code, Civil Code, Budgetary Code, Customs
Code, and the laws regarding the so-called
‘Green Corridor’, the 2018 Football World Cup
and 2014 Sochi Winter Olympics).
9. Publishing / Social activity: Pepeliaev
Group’s lawyers have authored more than
100 books and textbooks. The firm publishes
two periodical journals available throughout
Russia – Nalogoved (from 2004) and Competition and Law (from 2010). The firm provides

financial support for rare historical collections
to be republished and for valuable manuscripts to be restored. Pepeliaev Group is
proud of Russia’s cultural heritage, and actively supports cultural and educational projects.
The firm is a co-founder of the Kremlin Museum Assistance Fund, and its managing partner Sergey Pepeliaev serves on the Fund’s
board of trustees.
10. Range of services: Pepeliaev Group
today offers integrated legal services for business: tax and tax disputes; corporate; commercial and M&A; antimonopoly regulation;
real estate and construction; dispute resolution and mediation; intellectual property and
trademarks; labour and migration; customs
and foreign trade regulation; administrative
and criminal defence of business; restructuring and insolvency; and sector-based specialist practices (including aviation, telecommunications, pharmaceuticals, mineral extraction tax, direct private investment, and personal data protection).
“We set great store by each member of our
professional team, the experience we have
accumulated, our work with our partners, and
we adhere strictly to the principles of responsibility, mutual respect and support. These
have become the foundation stone of our
relationship with clients and a guarantee of
success in our work over all these years,”
states Sergey Pepeliaev. According to Mr
Pepeliaev, “The firm’s anniversary is an excellent reason for expressing our sincere gratitude to all our clients and business partners
for the trust they have placed in us, and to
look forward to for continued success.”

New look of the popular face
Welcome to the Radisson Royal Hotel St Petersburg!
The Cannelle bar is situated in the heart of St Petersburg with a brand
new look and atmosphere to match with its inspired design it has
become one of the most popular places in town.
The new look of the bar has a unique flavor of spring combined with an
autumn touch and warm feel, one can sit down and enjoy an inspired
conversation with friends or a perfect place to come up with those
unique business ideas. It is the ideal time to visit the Cannelle bar with
its perfect match of colors and design.
Come and enjoy the best cappuccinos in town and relax with panoramic views of the bustling shopping streets in St Petersburg with our
excellent service and amazing food, unique design and live Jazz music
from Tuesday through to Thursday night.

The Radisson Royal Hotel team would love to invite you into his home
and relax and just Jazz the evening away!
Radisson Royal Hotel St Petersburg
191025, Russia, St Petersburg, Nevsky pr., 49/2
Тel.: +7 812 322 50 00 Fax: +7 812 322 50 02
Reservations.led@radissonblu.com
www.radissonblu.com/hotel-stpetersburg

PHOTO: RADISSON ROYAL HOTEL ST. PETERSBURG

In Soviet era the former hotel building housed the most popular in St.
Petersburg bohemian art-café informal called “Saigon”. It was a place of
meetings and intercourses of St Petersburg bohemians; it was ruled over
their own traditions, slang, etiquette and atmosphere. Café was popular
among the painters, writers and artists. One wrought verses, others –
paintings.
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FINANCING for norwegian-russian projects

Nordic financing for projects in Russia
If you are planning to start a new business or initiate a project in Russia, you may not have to bear all the risk alone.
There are partners of cooperation out there who may support you financially and share your risk. Small or large, already
established or just starting up, you may apply for loans and grants from several Nordic organizations, such as NIB,
NEFCO and NOPEF. "News and Views” have prepared an overview over possibilities offered by these institutions based on
presentations during the NRCC / NHO Breakfast meeting in Oslo on February 29, 2012.

NIB: Big money, large companies

NEFCO: Environment in focus

Typical examples

Speaking about typical examples of eligible projects,
Johansson referred to Vodokanal St. Petersburg (Public Water
System Company) which has received NIBs loan under the
umbrella of the Northern Dimension Environmental Partneship.
This project, which was launched in 2005, was aimed at
improving the processing of waste water in the city of St
Petersburg and thereby decrease the emissions of nutrients
to the Baltic Sea. The loan from NIB was initially at EUR 45
million, but at a later stage of the projects, NIB has given two
new loans to the applicant, EUR 13 million and EUR 25 million
respectively.
Another big project in Russia financed by NIB is expansion
of St. Petersburg airport, a project initiated by Northern
Capital Gateway (2010), which received EUR 50 million for
construction of a new terminal for international passengers
and reconstruction of the domestic terminal of the Pulkovo
airport.
Among the recent loans in Russia, Johansson mentioned
the following:
• Gazprombank (2011). EUR 60 million. Loan programme
for energy efficiency projects.
Senior Manager, International Lending, Jan Johansson, Nordic Investment Bank (NIB)

If your project in Russia is of a significant size, you may
be the right customer for NIB – Nordic Investment Bank, an
international financial institution owned by Denmark, Estonia,
Finland, Iceland, Latvia, Lithuania, Norway and Sweden.
The Bank has lending operations both in its member countries and in emerging markets, such as Russia.
—The NIB has operated in Russia since 1987, primarily in
the North-West district, says Senior Manager, International
Lending, Jan Johansson from NIB. Around 65 % are environmental projects in North-West District of Russia, located in
St Petersburg and Leningrad Oblast; Kaliningrad, Novgorod
and Karelia.
As of today, exposure in Russia totals approximately EUR
400 million. The main criteria for NIB financed projects is
that they should strengthen competitiveness and enhance
the environment. This includes, for example, investments in
infrastructure, such as energy and transport, research and
development, the improvement of manufacturing processes,
internationalization of businesses and investments by small
and medium-sized enterprises.
NIB also finances investments in preventing and treating
pollution.
Particular emphasis is being put on projects involving
investments in environment, energy, infrastructure and innovation, Johansson says.
NIB finances both larger investments in the corporate sector
or public sector, and smaller projects (for example for SME)
through financial intermediaries. The spectre is rather wide
and includes corporate loans (5–15 years), financing via financial intermediaries (5–12 years), sovereign loans against state
guarantee (15–25 years) and subsovereign loans directly to
municipalities (10–20 years)

• VTB (2011). EUR 100 million. Loan programme projects in
energy, transport and logistics in North-West District of Russia.
Investment Manager Amund Beitnes, Nordic Environment Finance Corporation (NEFCO)

• Vodokanal Velikiy Novgorod (2009). EUR 4 million. For
improvements in drinking water supply and the reconstruciton of municipal sewer.
• MTS (2009). EUR 40 million. For telecommunications
system upgrade in Russia, Ukraine, Armenia and Turkmenistan.
— It should also be mentioned that R-Energo (Norway)
together with LLC Novgorodsky Bekon (Russia) has recently
been awarded a grant via NIB and NEFCO for the planning of
a biogas plant in Veliky Novgorod, says Johansson.

NIB: IN SHORT
• NIB provides loans and guarantees to private and
public companies, governments, municipalities and
financial institutions.
• NIB loans are granted for a special purpose, i.e. a
project. NIB loans are usually used for the financing
of larger projects.
• Normally, the total project value starts at EUR 10

million. NIB channels financing to projects of small
and medium-sized enterprises through intermediaries.
• A NIB loan or guarantee for a project should generally not exceed 50 per cent of the total cost of the
project.

Web: www.nib.int

NEFCO is an international finance institution established
in 1990 by the five Nordic countries: Denmark, Finland,
Iceland, Norway and Sweden, providing loans and making
capital investments in order to generate positive environmental effects of interest to the Nordic region. Nordic
companies who are implementing an environmentally
friendly project in Russia, may be eligible for grants and
loans from NEFCO.
NEFCO is involved in environmental projects in Eastern
Europe, hereunder in Russia. Located in Helsinki, NEFCO
has also local offices in St. Petersburg, Russia and Ukraine.
As of today, NEFCO’s project funds are valued at EUR 540
million. Since, NEFCO‘s portfolio comprises around 400
approved and realized projects.
In Russia, NEFCO has been working since 1990 and has
some 160 projects in the Russian pipeline. When working
in Russia, NEFCO is using a network of local consultants and
cooperating actively with local energy efficiency centres
in North-West District of Russia.
Small projects, larger risks
—NEFCO is operating with relatively smaller loans comparing to its sister organisations such as NIB or the EBRD,
says Amund Beitnes. — The main difference is that we have
smaller projects and take somewhat larger risks compared
to for example NIB. — We are talking about projects with
loans of EUR 200.000 for special purpose projects and up
to EUR 5 million for conventional projects. One example of
the former is energy saving projects like changing windows
and doors in schools and kindergartens in Novodvinsk, but
this kind of projects is very important too, like small steps
are important to achieve greater goals, says Beitnes. (cont
on page13)
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FINANCING for norwegian-russian projects
NOPEF: Before you go...
in Kaliningrad, says Reims, and adds that Finnish companies mainly work in St. Petersburg and Moscow.

Beitnes underlined that when choosing to support a
project which involves Russian regional authorities or state
organisations, NEFCO is carefully studying the purchasing practices of these organizations and they will have to
produce an acceptable financial guarantee.

Standard project time extends for 1 year – 1,5 year. However, there are projects that go over several years, but this
is an exception, as well as projects which are implemented
within six months.

Cleaner production is more popular
Unfortunately, Russia does not yet have well-functioning
economic incentives for companies who think ecologically,
says Beitnes.

It is ok to fail
NOPEF’s funding is given in the form of interest-free
conditional loans that can be wholly or partially converted
into grants. Nopef may participate with up to 40% of the
approved feasibility study costs in connection with international business set up in Russia.

— Many companies still continue working in the old way
as the fines for pollution are too small to stimulate them
to think otherwise. However, former President Medvedev
promised that the rates for fines and penalties would be
increased 20-100 times prior to 2016. Then it will really
make sense, promises Beitnes.

If the feasibility study is realized and a business set up
has been established the loan can be fully converted into a
grant. If the feasibility study doesn’t lead to a business set
up, 50 % of the loan can be converted into a grant.

Beitnes adds however that the ideas of cleaner production are becoming more and more popular, also in Eastern
Europe and in Russia, and it will not take long before green
business also becomes good business. As an example, he
said, environmental investments in Eastern Europe have
an annual growth rate of approximately 6.6 %. The total
turnover for environmental investments in Eastern Europe
is valued at EUR 12 billion. More and more international
financial institutions are getting involved in environmental
lending.
“Green” is cost-saving
Beitnes mentioned that “cleantech” as a term is unknown
in Russia and it’s difficult to translate. In order to adapt the
concept, NEFCO is talking about “new, clean environmental technologies” when in Russia.
—When in Russia, we feel it is also important not to have
too much focus on “green technologies”. Instead, we focus
on how the new approach may lead to further cost savings,
new business opportunities and increased wellbeing.
Nefco as a partner?
—NEFCO’s participation will minimize risks, and will
be able to offer applicants competitive financial support,
says Beitnes. — NEFCO has long experience with project
financing in Eastern Europe. Our presence in the markets
of interest enable NEFCO to provide Norwegian applicants
with expertise within environment and finance, as well
as knowledge of the local content, contacts with central
market players and financial institutions in Russia and in
the Nordic Countries.
Beitnes mentioned that “cleantech” as a term is unknown
in Russia and it’s difficult to translate. In order to adapt the
concept, NEFCO is talking about “new, clean environmental technologies” when in Russia.

NEFCO: IN SHORT
• Small, green projects are welcome: starting
from EUR 200 000 for so-called cleaner production, up to 5 million EUR
• Projects should be economically sustainable
and be built on environmental technologies
which have been tested out
• NEFCO must be able to estimate and verify
the project’s environmental benefit
• Projects should have ecological cost-efficiency in focus
• Projects will have better chances to be
financed if it involves other spheres of interests
of Nordic countries, in addition to the obligatory ecological aspect.
Web: www.nefco.org

— We set a limit of 65 000 EUR per project, however, an
average project (based on 2011 figures) requires around
35.000 EUR, says Mikael Reims.
Talking about the rate of success, Reims says that 74 %
of NOPEF’s applications in 2011 were granted financing.
However, of approved projects, normally about 40 % are
implemented successfully with a foreign business establishment in the project country .
Regional Manager Mikael Reims, Nordic Project Fund (NOPEF)

It is obvious that before you enter the market, you have
to study possibilities and risks. Large companies have both
resources and staff available for that kind of task. But what
about small and medium size enterprises?
There is a possibility for them as well, through NOPEF
which is financing feasibility studies for projects in emerging markets, hereunder in Russia.
Realistic projects
In total, since 2007 the NOPEF has financed 545 projects
which had a total value of EUR 17,6 million. For 2012, the
NOPEF "money bag" contains around EUR 2,5 millIon. And
one fifth of all NOPEF projects are in Russia.
— Of course, it is not just to ask for money and get them.
Your company should carry out a feasibility study that aim
at establishing a long term activity and investments in the
new market, says Regional Manager Mikael Reims.
— You should present a clear defined project description
with commercial purpose and potential, he adds. — You
may for example aim at establishing a joint venture or a
daughter company with a local partner, purchasing an
existing business, or other long term activity in the target
market.
None the less, the project should be within the NOPEF’s
priority areas, which are
o
Sustainable growth, environmental technology
and renewable energy
o
Innovation, technology and growth businesses
o
Health and welfare
Active Norwegians in Russia
As per 2012, NOPEF has 150 active projects in its portfolio, hereunder 39 with participation of Norwegian applicants.
— We see a continuing interest from Norwegian companies as for setting up activities in Russia, says Mikael Reims.
— Of 70 Russia-related applications received in 2009-2011,
34 were from Norway. Of 46 new loans, almost half is given
to Norwegian companies.
Today, NOPEF has 25 active projects in Russia, of which
12 with participation of Norwegian companies.
Not surprisingly, they are located in Murmansk and also

The fact that quite a few projects never come in reality,
is not necessarily negative, says Reims.
— This is what is called feasibility study. Sometimes a
decision not to start up in the market can be as wise as
the decision to do otherwise. If the feasibility study shows
faults with the previously laid up plan, it is better to withdraw and possibly come back on a later stage.
The fund has also good cooperation with NEFCO, so that
in the application forms to NOPEF applicants can mark if
the project is desired to be co-financed av NEFCO, adds
Reims.

NOPEF: IN SHORT
•
NOPEF gives conditional loans and
grants to companies with less than 250
employees and a turnover less than 50 MEUR.
Companies with more than 250 employees
may be accepted if the project is considered
by NOPEF to be of considerable benefit within
the priority areas
•
The business set up must constitute a
risk to the applicant company, and also represent a long-term investment in the target
country.
•
The project must be related to one of
NOPEF´s prioritized areas: sustainable growth,
environmental technology and renewable
energy, innovation and technology, or health
and welfare
Web: www.nopef.com
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NRCC Networking Meetings
So far in 2012 the NRCC has had two networking meetings in Oslo, one in St. Petersburg and one in Murmansk.

Lecturers at the NRCC Meeting in Oslo on January 17 (left to right) : Olav Rygg (Eksportfinans), Geir Flikke (NUPI), Erik Haukaa (East Capital), Mårten Jørgensen (Norwegian Technology Suppliers)
and Kristin Høiby (Sherpa Konsult). Photo below, left: panel discussions, photo below right: participants of the meeting.

NRCC &NHO BREAKFAST MEETINGS
Breakfast meetings launched in 2011 in cooperation with the Confederation of Norwegian Enterprise, quickly became a popular event.

NRCC & NHO Breakfast Meeting on Februar 29 about Nordic financial institutions, left to
right: Jan Johansson (NIB), Amund Beitnes (NEFCO) and Mikael Reims (NOPEF). Top photo:
participants of the NRCC Networking Meeting, Amund Beitnes (NEFCO) speaking.

NRCC
NEWS
NRCC NETWORKING MEETING IN THE RUSSIAN EMBASSY
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NRCC Networking Meeting in the Russian Embassy has, as usual, gathered a record hign number of participants. Close to 80 representatives of
business representatives and representatives of authorities registered for the event.
Russia's accession to the WTO is a subject vital for everbody dealing with Russia, as well as for
Russian companies. To give the NRCC members first-hand information about the consequences
of the WTO membership for Russian economy, the NRCC has invited Deputy Director of the Department on Trade Negotiations of the MInistry of Economic Development of Russia, Mrs. Ekaterina
Mayorova to give a lecture on the meeting. Mrs. Mayorova was a part of the Russian team involved
in the many years of the negotiations with Russia's main tradeing partners, hereunder Norway.
Her main conclusion was that the WTO membership will be benefitial both for foreign and domestic market players because of the more stable and predictable business environment. More
information about her presentation can be found in the Newsletter in the separate article.
However, several Russian companies are already well-established and well-known as solid global
players. One of such companies is SISTEMA, which is Russia's largest private sector consumer
services company and the largest diversified public financial corporation in Russia and the CIS.
Vice President of SISTEMA Mr. Andrey Terebenin gave a presentation of his company's activities,
hereunder also within cooperation with Norwegian companies. Another good example of a global
Russian player, entering the Norwegian market, is LUKOIL, Russia's largest private oil business
group and the leader among Russian oil companies for openness and transparency. LUKOIL was
the first Russian oil company pre-qualified as an operator on the Norwegian continental shelf.
Head of Norway office, Mr. Leonid Surguchev presented LUKOIL's global activities and plans for
the Norwegian shelf. He also promised that Lukoil would actively seek cooperation with Norwegian
partners as well as support the activities of the Norwegian-Russian Chamber of Commerce.

Participants of the NRCC Networking Meeting which took place in the facilities of the Russian Embassy on March 21, 2012.

Once a year, the NRCC Network has the pleasure of being guests of the Embassy of the Russian
Federation in Norway, and March 21 was such an occassion. The NRCC events organised in cooperation with the Russian Embassy and Russian Trade Representative always attract attention of the
NRCC members. This time, the agenda of the meeting consisted of several actual topics and company presentations.
The meeting started with a short speech of Minister Councellor Mr. Mikhail Zubov who wished
participants welcome. Then the Russian Trade Representative, Mrs. Tamara Chernysheva gave a
brief economic overview and presented the measures to be undertaken by the Russian Government
in 2012 which both Russian and foreign business will benefit from.

Company presentations are an integral part of the NRCC meetings, and this time it was time for
information about world leading technologies and equipment for marine industry, namely by
Rolls-Royce Marine, which is one of the business areas of Rolls-Royce. Mr. Sveinung Giske, General Manager Fish & Special Purpose Vessel, briefed the audience about the range of his company's
products as well presence in Russia.
The meeting was summarized by the Managing Director of the NRCC, Mr. Jarle Forbord, who
invited the audience to take part in several coming NRCC events, such as delegation to Veliky
Novgorod/St. Petersburg on May 21-25 and NRCC Summer Event on June 6. After the meeting,
Minister Counceller Mr. Mikhail Zubov invited the participants to the networking and refreshments
session. The NRCC expresses its gratitude to the Embassy of the Russian Federation and the Russian
Trade Representation for the excellent organisation and implementation of the event.

Speakers on the NRCC Networking Meeting,
top row, left to right: Minister Councellor
Mikhail Zubov, Russian Trade Representative Tamara Chernysheva, Deputy Head of
the Department for Trade Negotiations
Ekaterina Mayorova, Vice President of SISTEMA Andrey Terebenin. Bottom row, left
to right: Head of Norway Office of Lukoil
Overseas Leonid Surguchev, General Manager SPV of Rolls-Royce Marine and Managing Director of the NRCC Jarle Forbord.
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“Veliky Novgorod & St. Petersburg Revisited”:

may 21-25, 2012

EXPLORE BUSINESS OPPORTUNITIES IN THE
HISTORICAL HEART OF RUSSIA

Russia is entering the WTO and business opportunities in regional Russia are expected to develop faster in the years to come. The
most populous region in the “home market” area of Norwegian businesses, the North-Western District in Russia, is in St.
Petersburg/Leningrad, Pskov and Novgorod areas. NRCC and Innovation Norway invite you to take part in a business mission to
the area. This time we focus on Veliky Novgorod and St. Petersburg. Do not miss this opportunity.

Why Veliky Novgorod
-

-

-

Situated in the North-West of Russia, preferred market
area for Norwegian companies, with a population of
over 630 thousands in the Veliky Novgorod Region
Located close to Russia’s two largest consumer
markets, St. Petersburg (180 km) and Moscow (524
km), easy accessible by car or train
Well-developed trade relations and freight flow (by
highway) with Nordic countries and Germany, but the
market potential is still high
Highly developed telecommunications (region rated as
nr 3 after Moscow and St. Petersburg)
One of the most developed industrial centers of the
Central Russia
Well-educated and skilled labor force

Why St. Petersburg/Leningrad Region
-

-

Russia’s second largest consumer market (over 6 mill in
the Leningrad region incl. St. Petersburg), Russia’s
second most attractive region for foreign investments
Proximity to Norway (direct flights from Oslo),
established trade links to Nordic countries
Established international community and Norwegian
state support (Consulate/Innovation Norway)
Wide specter of market needs, from ship-building to
consumer market, from wholesale to retail
Highly skilled personnel with international background
Natural starting point for trade operations and sales
towards Russian regions in the North-West Russia – or
other Nordic countries

Key industry sectors and priority investment areas
Veliky Novgorod:
Production of machines and equipment
Electronics
Chemicals
Wood-processing
Food-processing
Innovation
Research and development
Machine-building
Agriculture
House building
Construction
Tourism
Transport (including water transport)
Wood industry
Pharmaceuticals, minerals output and processing
Alternative energy sources (energy efficiency)
Machine building.

St. Petersburg / Leningrad Region:
Ship-building , ship-repair, ships design
Oil and gas industry (suppliers, research, design)
Consumer industry (food and beverages)
Innovation, research and development
Aquaculture
Pharmaceuticals
Energy efficiency
Transport
Incentives:
Special Economic Zones
Technoparks and business incubators
Development of clusters:
- Automobile cluster
- Pharmaceuticals
- Ship-building
- Radiology
- Electronics

Norwegian community

Several Norwegian companies are already established in St. Petersburg (Statoil Fuel and Retail, Jotun, Sparebank 1 Nord-Norge, Orkla,
FMC Technologies, Wilhelmsen, Eltek Valere and several others). Companies R-Energo and Greenfuel AS are carrying out projects in
Veliky Novgorod.

“Russia’s strength lies in the Russian regions” (well-known quote of unknown origin)
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Did you know…

Photo from Veliky Novgorod (Courtesy of Artur Visnap)

…. that Veliky Novgorod has for centuries been Old Russia’s second most important town and one of the most
frequent visited places for Scandinavians in the 900-s.
… that the town is mentioned as early as in the Norse Sagas, under the name of Holmgaard, which now is a smaller
settlement and Russia’s national cultural heritage situated two km south from downtown.
... that princes of Novgorod have on regular basis had Scandinavian guards and warriors and that four Norwegian
kings - Olaf Tryggvasson, Olaf Haraldsson, Magnus Olavsson and Harald Hardråde – sought refuge in Veliky
Novgorod.
… among rich cultural and historical sights, Veliky Novgorod has a church named after the Norwegian king St. Olav
(Olav Haraldsson)

View the program and register on www.nrcc.no.

Photo from St. Petersburg (NRCC)

…. that St. Petersburg is one of the Russian (Soviet) cities that has gone through most name changes. The city has
been named Saint Petersburg when it was built, though it has also been unofficially called Petropolis and
Petropol. It was renamed to Petrograd in 1914, renamed to Leningrad in 1924 and got his old name, Saint
Petersburg, in 1991. But for people who love the city, it is and always be simply “Piter”.
.. that St. Petersburg has got and lost the title of Russia’s capital – on two occasions? The city became Russia’s
Imperial capital in 1712 by Peter the Great’s decision, but in 1728 Peter the Second moved his court to Moscow. In
1732 the empress Anna Ioanovna moved the court back to St. Petersburg. The city was deprived of the capital
title only after the Socialistic Revolution, by the decree of 1918.
… that over 10 % of Russia’s most significant historical and cultural sights (so called “national heritage”) are located
in St. Petersburg.

Participation Fee: 3650 NOK for NRCC Members (3950 NOK for non-members)
Questions? Send us a mail at registrations@nrcc.no, or call +47 21 01 57 50.
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About NRCC Newsletter
The Newsletter is produced by the Norwegian-Russian Chamber of Commerce (NRCC), Oslo, Norway, and is distributed to
the NRCC members and other interested parties free of charge.
Contents of the Newsletter, including photos, texts and illustrations are produced by and are property of the NRCC if not
stated otherwise. All the materials published in the Newsletter can be reproduced and used by third parties
quoting the source.
External content
Links to the external internet pages are checked and proved to be safe and correct by the date of the release of the
Newsletter. The NRCC may not be held responsible for the contents on the pages linked to this Newsletter.
Conditions of publication
NRCC Members are welcome to send in their press-releases to the NRCC, at info@nrcc.no marked "For NRCC Newsletter".
If found relevant and appropriate for distribution, this information will be published on free of charge basis. The NRCC
reserves the right to edit received information.
NRCC Sponsors are entitled to a free publication of press-releases and, in addition, a full page advertisement.
Not a member of the NRCC?
Companies and organisations which are not members of the NRCC may publish advertisements
in the NRCC Newsletter based on the following rates:
1/2 page: 3000 NOK + VAT
A4 page: 5000 NOK + VAT
Contact information
Norwegian-Russian Chamber of Commerce (NRCC)
Postbox 557 Sentrum, 0105 Oslo
Tel. +47 21 01 57 51
Web: www.nrcc.no
E-mail: info@nrcc.no
Journalist/photo/design: Information Director, NRCC, Katerina Smetanina, katerina.smetanina@nrcc.no
Editor-in-chief: Managing Director, NRCC, Jarle Forbord, jarle.forbord@nrcc.no
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